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When it comes to real estate, Ken Griffin 
spares no expense. 

Four years after purchasing Miami water-
front land for a record $363 million and relocat-
ing his firms — hedge fund Citadel and market 
maker Citadel Securities — the billionaire 
mogul has begun site work on a new headquar-
ters tower. Related Companies will serve as 
the developer of the 54-story, $2.5 billion high-
rise, designed by Pritzker-winning architect 
Norman Foster. 

Griffin’s relocation helped to bolster the 
city’s real estate sector as his employees 
bought homes and filled apartments. Griffin 
also made his own purchases: an $180 mil-
lion office building in Wynwood and a long, 
long, long list of trophy residential properties, 
including a $107 million waterfront estate in 
Coconut Grove.

The move could yield even greater returns. 
Griffin partnered with Stephen Ross, another 
billionaire and Power 100 inductee, to help 
launch a $10 million campaign to convince 
CEOs to move their businesses to Florida. 

“Where you choose to build a business 
determines how much time is spent driving 

growth versus navigating bureaucracy,” 
Griffin said in a statement while announcing 
the endeavor. “Miami and the broader South 
Florida Gold Coast offer deep talent, regulatory 
clarity and an extraordinary quality of life.”

The billionaire is flexing his muscles, too, 
in New York via real estate. After Mayor Zohran 
Mamdani posted a video this April of him-
self in front Griffin’s penthouse, which cost a 
record $238 million, touting a 5 percent tax on 
pieds-à-terre, Griffin, through a representative, 
threatened to cancel the 62-story Manhattan 
skyscraper meant to house his companies. 

Griffin had been moving aggressively to 
break ground on a 1.9 million-square-foot glass 
and steel structure at 350 Park Avenue, moving 
up the timeline to buy a 60 percent stake from 
partners Rudin and Vornado Realty Trust. 

“It is shameful that he used Ken’s name as 
the example of those who supposedly aren’t 
carrying their fair share of the burdens asso-
ciated with New York City’s often costly and 
wasteful spending,” Gerald Beeson, Citadel’s 
COO, wrote to employees. “The project — if we 
move forward — will entail more than $6 bil-
lion of spending.” —J.E.
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In December, Lincoln Property 
Company entered into a joint venture 
with PGIM, the globe’s third-largest 
real estate investment manager, to pur-
sue medical properties. The JV quickly 
snapped up two such properties in 
Texas and California.

Three months later, Lincoln bought 
with a partner a 13.51-acre site across 
from Nashville’s airport. The team 
simultaneously announced plans 
to fill in the site with an industrial 
development. 

And, just this April, Lincoln teamed 
with data center infrastructure devel-
oper Metroblocks to build a 30-acre 
data center campus in the Kansas City, 
Mo., area. 

Such is the asset-class and geo-
graphic remits of the privately held, 
Dallas-based property juggernaut 
helmed by Clay Duvall and David 
Binswanger. The company’s leasing 
and management portfolio stood 
at 720 million square feet as of late 
April. Nearly 300 million of that 
came in the wake of a 2023 leader-
ship change that saw Duvall and 
Binswanger installed in the co-CEO 
spots. The company has done 67 

capitalizations totaling $5.1 billion 
since just the last week of February 
2026. 

Lincoln has 38 offices glob-
ally and plays in every asset class, 
including niche ones with high bar-
riers to entry. Think stadiums and 
the surrounding complexes — like 
the ones the company has done 
with the NFL’s Dallas Cowboys and 
Cleveland Browns, or the NBA’s 
San Antonio Spurs and Charlotte 
Hornets. 

The varied approach is no accident. 
Lincoln has been, and is, bullish — 
though careful — whatever the general 
macro or micro tumult. 

“Irrespective of the headlines, 
though, every market has value,” 
Binswanger said in a January 
2026 interview with Commercial 
Observer. “Every asset class has 
value. And we’re agnostic investing 
as omnivores across these markets 
and asset classes. We’re looking for 
relative value. So, a market that’s out 
of favor or a product type that’s out of 
favor in one area might be the exact 
thing we want to invest in in other 
markets.” —T.A.
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