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Investor Appetite For Office Gains
Momentum In Q2

Metro Atlanta’s office market showed signs of stabilization in Q2, as net
absorption posted a modest decline of just negative 34,506 square feet—
marking a significant improvement from recent quarters and bringing the year-
to-date figure to negative 348,453 square feet, roughly 20% better than this
time last year. Class A assets drove the rebound, posting their strongest
performance in the past year with 314,915 square feet of positive absorption,
while Class B properties continued to face headwinds, recording a year-to-date
loss of 496,308 square feet. The muted negative absorption helped keep
overall vacancy in check, rising just 10 basis points to 24.3%, a notably slower
pace than previous quarters. Class A vacancy even declined 20 basis points to
28.9%, and sublease availability tightened further, falling 110 basis points year
over year to 4.2%.

Absorption, Deliveries, and Vacancy Rate
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Amid these shifting market dynamics, Metro Atlanta is showing early signs of
recovery, with leasing activity holding steady, rental rates trending upward, and
vacancy growth beginning to slow. Investment activity has also picked up,
pointing to renewed confidence from buyers seeking long-term upside.
Meanwhile, the development pipeline remains quiet, allowing the market to
gradually absorb the wave of recent deliveries. Together, these trends suggest a
market that, while still navigating headwinds, is beginning to regain its footing.
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Deals involving full floors or more, have tended to
focus on trophy assets, newly delivered buildings Q2
and prime locations.

2025

Leasing Activity

Leasing activity in Metro Atlanta remained steady in Q2, totaling 1.7 million square feet—a slight decrease from the previous
quarter but reflecting ongoing momentum. Following a strong 2024 that saw 23 new leases over 50,000 square feet, the
market is on pace for a similar performance this year, with 11 such deals completed through mid-2025. Among these,
TriNet's lease of roughly 145,000 square feet at Highstreet, GID's 36-acre town center project, stood out as the second-
largest new office lease signed in the past year. Larger transactions like this, as well as deals involving full floors or more,
have tended to focus on trophy assets, newly delivered buildings, and prime locations. Alongside these patterns, sublease
leasing has continued to gain traction, reaching 60% of the annual average since 2020—highlighting tenants’ strong
preference for discounted, move-in-ready space.

Top Leases Q22025

Tenant Property Submarket Landlord SF Lease Type
TriNet Group Inc. High Street (3 Bldgs) Central Perimeter  GID 145,186 New
Boehringer Ingelheim The Medley North Fulton Toro Development 73,900 New
AT&T Links Ridge | Buckhead Bridge Investment Group 72,909 Renewal / Exp
The Quickrete Companies 5 Concourse Central Perimeter .?ggginn(g:gnj Land 69,084 Renewal
Kuros Biosciences Founders Park Il North Fulton East Madeira Corporation 50,003 New
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Metro Atlanta’s office market is starting to turn a corner. There's a noticeable
shift in sentiment as activity picks up and fundamentals begin to stabilize. We're
seeing steady leasing momentum, positive signs in Class A absorption, and
rents beginning to turn in the right direction.

Tenants are still focused on quality, and investors are beginning to re-engage,
especially with well-located assets. While there are still challenges to work
through, the outlook for the back half of the year feels more optimistic than it
has in some time.
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Rental Rates

Leasing fundamentals continued to strengthen in Q2, with average asking
rents rising for the fourth consecutive quarter to $32.01 per square foot.
This quarter marked the sharpest quarter-over-quarter increase in recent
memory, climbing nearly 100 basis points. Consistent with broader
market trends, Class A assets led the way, with average asking rents
reaching $34.07 per square foot, while Class B rates remained relatively
stable. The steady upward movement in pricing reflects growing landlord
confidence amid improving demand dynamics.

Sublease Activity

Sublease activity continued to play a growing role in Metro Atlanta’s office
market this quarter, with 628,675 square feet of sublease deals
completed year-to-date. This segment not only bolstered overall leasing
volume but also accounted for 295,747 square feet of positive absorption
this quarter—representing a meaningful share of market demand. Despite
the elevated activity, sublease vacancy declined just 10 basis points, as
new space continues to enter the market. However, sublease availability—
the portion of space currently occupied, but marketed—has dropped
significantly year over year to 3.1%, signaling improved tenant confidence.
Sublease rents held steady at $23.86 per square foot this quarter,
maintaining a 25.5% discount to direct asking rates.

Investment Sales

Investment activity in Metro Atlanta saw a notable resurgence in Q2, with
sales volume reaching $540.5 million—the highest quarterly total since
2022. This strong performance pushed year-to-date sales volume to
S717.4 million, surpassing midyear figures from 2024 and already
accounting for over 81% of last year's full total. Two major transactions
were responsible for a significant share of this quarter's volume. CP Group
acquired Piedmont Center, a five-building office park, for S200 million
($89.77 per square foot) through a foreclosure sale, while Spear Street
Capital purchased a prominent Midtown tower known as Eleven Hundred
Peachtree. for $133.75 million ($228.70 per square foot). These deals
signal renewed investor interest in well-located assets, particularly those
offering repositioning or long-term upside.

Recent Investment Sales

Property Submarket Price SF
Palisades Office Park Central Perimeter $47,500,000 638,564
Piedmont Center Buckhead $200,000,000 2,227,877
Eleven Hundred .

Peachtree St Midtown $133,750,000 584,818
Pennant Park Northwest Atlanta $93,000,000 758,238
Northcreek Office Park Midtown $79,000,000 558,755
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For the second consecutive quarter, Metro Atlanta recorded no new office deliveries—
an occurrence not seen in over 20 years. This pause in new supply reflects a
combination of suppressed demand, broader economic uncertainty, and challenges in
securing development capital. Only two notable projects remain under construction:
Truist's 250,000-square-foot build-to-suit at 5 Ball Park Center, set to deliver next
quarter, and 1072 West Peachtree, which is slated for completion in Q2 2026. The
slowdown in deliveries has helped temper vacancy increases, particularly as the 5.8
million square feet of space delivered over the past three years remains just 55.5%
leased. A significant portion of this new product is concentrated in West Midtown,
where leasing momentum has recently cooled after a period of strong activity. In
response, investor interest has shifted toward value-add opportunities and top-tier,
well-performing trophy assets.
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Market Stats

. Sublease TreiEl Py Ol Total Net bk q Deliveries Avg Rent
By Submarket Total Inventory SF  Direct Vacancy Rate Vi Fris Total Vacant SF Va;ancy Vacancy Absorption Absorption vTD u/C (FSG)
ate Rate YTD
Buckhead
Class A 17,732,488 28.0% 0.4% 5,029,262 28.4% 27.8% (97,211) (97,780) - - $39.07
Class B 3,547,706 27.4% 0.8% 1,003,310 28.3% 26.4% (65,053) (83,836) - - $31.18
Total 21,733,783 27.7% 0.5% 6,111,874 28.1% 27.4% (159,520) (178,606) - - $38.11
Downtown
Class A 12,800,146 30.1% 0.7% 3,944,968 30.8% 30.5% (40,124) (72,989) - - $30.77
Class B 6,755,714 321% 0.1% 2,177,238 32.2% 32.2% 1310 42,966 - 16,195 $28.95
Total 22,082,386 29.1% 0.4% 6,512,348 29.5% 29.2% (68,136) (69,934) - 16,195 $30.67
Midtown
Class A 26,748,200 31.6% 1.4% 8,812,135 32.9% 33.6% 169,147 199,360 - 224,000 $42.77
Class B 4,259,762 14.5% 21% 706,727 16.6% 19.7% 134,554 86,183 - - $33.06
Total 31,048,088 29.4% 1.3% 9,530,501 30.7% 31.1% 124,596 109,645 - 224,000 $41.95
Urban Total 74,864,257 28.8% 0.8% 22,154,723 29.6% 29.5% (103,060) (138,895) - 240,195 $36.65
Central Perimeter
Class A 21,052,139 25.1% 4.8% 6,308,563 30.0% 29.8% (26,171) (22,451) - - $32.65
Class B 4,857,849 22.4% 0.5% 110,31 22.9% 22.2% (31,825) (52,950) - - $25.39
Total 26,780,416 24.5% 3.9% 7,613,277  28.4% 28.2% (48,690) (76,322) - - $31.35
North Fulton
Class A 14,579,749 31.7% 1.6% 4,855,522 33.3% 33.5% 29,269 (110,024) - - $28.09
Class B 9,251,968 15.6% 2.1% 1,640,088 17.7% 18.3% 51,784 8,653 - 48,000 $23.98
Total 25,090,543 24.6% 1.8% 6,627,788 26.4% 26.7% 80,083 (88,257) - 48,000 $26.95
Northeast Atlanta
Class A 6,770,443 22.8% 0.7% 1,694,645 23.6% 24.3% 50,954 21,439 - - $24.52
Class B 10,253,674 12.4% 0.6% 1,334,341 13.0% 12.3% (70,905) (56,671) = = $20.36
Total 18,884,788 15.7% 0.6% 3,085,747 16.3% 16.3% (16,405) (47,745) - - $22.75
Northwest Atlanta
Class A 14,872,436 20.5% 0.6% 3,141,864 211% 22.5% 209,943 214,310 - 250,000 $3115
Class B 12,658,186 13.8% 3.8% 2,232,194 17.6% 17.5% (12,639) (223,762) - 102,367 $24.60
Total 29,651,181 16.7% 2.2% 5,616,521 18.9% 19.6% 193,572 (60,680) - 352,367 $29.00
Northlake
Class A 3,504,712 16.6% 0.8% 611,040 17.4% 17.6% 5,189 182,779 - - $27.84
Class B 9,430,842 18.2% 0.0% 1,716,584 18.2% 17.6% (57,756) 18,324 = = $24.25
Total 15,828,961 15.6% 0.2% 2,497,781 15.8% 15.2% (88,153) 147,188 - - $25.13
South Atlanta
Class A 1,010,120 9.6% 0.3% 100,273 9.9% 9.3% (5,850) (14,395) - - $29.43
Class B 6,846,835 14.8% 0.3% 1,035,578 15.1% 14.4% (49,973) (65,899) - - $23.30
Total 11,162,156 13.8% 0.4% 1,588,919 14.2% 13.6% (70,788) (121,761) - - $24.09
West Atlanta
Class A 396,892 25.0% 0.0% 99,182 25.0% 30.0% 19,769 19,769 - - $37.42
Class B 978,345 1.3% 0.0% 13,089 1.3% 1.3% (834) 4,531 - - $23.49
Total 2,457,751 19.6% 0.0% 614,277 19.6% 20.4% 18,935 38,019 - - $32.91
Suburban Total 129,855,796 19.4% 1.8% 27,644,310 21.2% 21.2% 68,554 (209,558) = 400,367 $27.95
204,720,053 . . 49,666,523
By Class
Class A 119,467,325 . 1.6% 34,518,031 28.9% 29.1% 314,915 320,018 - 474,000 $34.07
Class B 68,130,931 . 1.3% 12,911,728 19.0% 18.6% (270,240) (496,308) - 166,562 $25.15
Class C 17,121,797 . 0.3% 2,257,441 13.2% 12.7% (79,181) (172,163) - - $22.69

Market Total 204,720,053 X . 49,666,523 3% .29 640,562  $32.01

About Lincoln: Lincoln Property Company is a commercial real estate firm offering a comprehensive suite of value-added services for our clients. With our substantial local
presence and history in the Southeast region, we are ideally situated to provide a superior service, which comes from knowing the goals and challenges faced by our
clientele: tenants, investors, lenders and owners of commercial real estate. Our people and our philosophy are the key ingredients for Lincoln’s solid track record of success.
The information contained herein has been obtained from the owner of the property or from a source deemed reliable. While Lincoln Property Company has no reason to
doubt its accuracy, we do not guaranteeit.

Need More Market Intel? Nathan Bell Lincoln Property Company
Research Manager 3340 Peachtree Rd. NE, Ste.2550
404.689.3216 Atlanta, GA 30326
nbell@lpc.com 404.266.7600

LiIlCOlIl www.lpc.com @
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